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Disclaimer Wvectura

The information contained in this document and made verbally to you (together the "Presentation") is confidential and is being supplied, in the
United Kingdom only to persons with professional experience in matters relating to investments and/or to high net worth companies as described
in Article 19(5) and 49(2) respectively of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2001 (SI. 2001/No. 1335) (as
amended) made pursuant to section 21(5) of the Financial Services and Markets Act 2000 and, if permitted by applicable law, is being supplied
outside the United Kingdom to professionals or institutions whose ordinary business involves them in investment activities. The information
contained in this document is not intended to be viewed by, or distributed or passed on (directly or indirectly) to, any other class of persons.
Recipients of this Presentation should not base any behaviour in relation to the contents of this Presentation, which would amount to market
abuse as defined in Section 118 of the Financial Services and Markets Act 2000) until the contents are made generally available to the public.

Accordingly, information contained in the Presentation is being supplied to you solely for your information and may not be copied, reproduced or
further distributed to any person or published in whole or in part, for any purpose. In particular, the distribution of this document in jurisdictions
other than the United Kingdom may be restricted by law and persons into whose possession this document comes should inform themselves
about, and observe, any such restrictions. Any failure to comply with these restrictions may constitute a violation of laws of any such other
jurisdiction. In particular, this document is not for distribution in the United States, Australia, Canada or Japan.

This Presentation includes certain statements, estimates and projections with respect to the anticipated future performance of Vectura Group plc,
its products and the markets in which it operates. Such statements, estimates and projections reflect the various assumptions made by Vectura
Group plc, which assumptions may or may not prove to be correct.

No representation or warranty, express or implied, is given as to the accuracy, completeness or fairness of the information or opinions contained
in the Presentation and no liability is accepted for any such information or opinions by Vectura Group plc (the "Company" and, together with its
subsidiary undertakings, the "Group") or any of its respective directors, members, officers, employees, agents or advisers. Notwithstanding this,
nothing in this paragraph shall exclude liability for any representation or warranty made fraudulently.

This document and the information contained in it does not constitute a prospectus and does not form any part of an offer of, or invitation to
purchase or apply for or enter into any contract or make any other commitment whatsoever in relation to, securities. In particular, details
included in this Presentation are subject to updating, revision, further verification and amendment. This Presentation does not constitute a
recommendation regarding the securities of the Company.
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Strong foundations for progress vectura

Potential for significant e >20% CAGR to 2022 — potential milestone income >USS$200m
organic revenue growth « Marketed portfolio of partnered products performing well

Cutting-edge
formulation
and device technology

* Innovation and market validation drives our success
* Licensing deals have potential to accelerate value creation

Strong pipeline
targeting a total market * Potential for >9 assets to launch through to 2022

size greater than US$25 * Pre-commercialisation milestone potential >US$140m
billion

Potential to grow and * Quality of earnings improving
maximise value e Clear strategy in place to achieve corporate goals

Our strategy aims to create significant value for all stakeholders through the development and
commercialisation of innovative products in airways diseases
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An unparalleled breadth of delivery technologies %@ vectura
Underpins our product development focus

Reservoir
Established technology
used in Chinese JV

Pre-metered foil blister
Focus for asthma/
COPD programmes

Breadth of :

inhalation “- i

formulation w ﬁ’]’
technologies

Product

development Smart

expertise in nebuliser-based Desktop* Hand-held*
both small & inhalation

large Systems for

molecules specialty

applications

*Smart nebuliser technology utilises FAVORITE (Flow And Volume Regulated Inhalation TEchnology)
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Delivering value from our world class technologies % vectwra
Validated by multiple partnerships

Cutting-edge formulation and device technology

® FAVORITE smart nebulisation technology

® Proprietary DPI technologies (blister &
reservoir)

® Formulation expertise (e.g. PowderMax,
ParticleMax)

® Product development expertise

Marketed and pipeline assets risk/reward balance

Partnerships

Future
self-commercial-
isation

Co-
development
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Blue-chip biotech and pharma companies
have partnered with us

/) NOVARTIS 4 SANDOZ

Baxter jansse nj'
F N
GRIFOLS ("  “hoiynx

We innovate
to maintain our position
as “partner of choice”

We develop
our pipeline to optimise
the cash/reward balance

We collaborate
with our partners through
appropriate commercial structure

Partnerships with top-tier pharma companies such as Novartis, Sandoz, Baxter, Janssen
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New royalty streams target large markets W vectura
Form basis of sustainable organic growth

Estimated total value (%) of
drug classes in 20181 >$22bn

') NOVARTIS 4 SANDOZ

* Products in their growth phase
* Approvals in new geographies
* New product launches

uuuuuuuuu

\ @ ICS = LAMA
LABA + LAMA = LABA + ICS

We have a rapidly growing, diversified revenue stream

1Source: Bloomberg analyst consensus estimates
Photos of Seebri® Breezhaler® and Ultibro® Breezhaler® courtesy of Novartis AG. Ultibro®, Seebri® Breezhaler®, AirFluSal® and Forspiro® are registered trade marks of Novartis AG.
Anoro® Ellipta®, Relvar®/Breo® Ellipta® and Incruse © Ellipta ® are registered trade marks of GSK, photos courtesy of GSK
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Highly valuable and growing pipeline

O ©

wvectura
Significant peak sales potential from late-stage products

Pre-clinical Phase | Phase Il Phase Il Generics Filed
VR315 ’ NVA237
Severe Severe Adult Paediatric Asthma Severe Adult (partnered, ¢ (Novartis)
inflammatory Asthma (Us) Asthma undisclosed) COPD
Airways disease (US) (EV) Asthma/COPD (US)
(Global) (US)
® VR465 (Ablynx) ® VRO096 (Janssen) ® VR876 VR506 ® qva149
€ RSV Infection € Anti-inflammatory ( (partnered, (partnered, (  (Novartis)
(Global) Asthma/COPD undisclosed) undisclosed) COPD
(Global) PAH Asthma (Us)
(Europe) (USs)
, VR942 (ucB) , VR179 (Grifols) ’ Qvm149 VR632 (Sandoz)
¢ Inflammatory ¢ Cystic Fibrosis ¢ (Novartis) Asthma
Airways disease (Global) Asthma (EV)
(Co-development (EU, ROW)
global)
VR736 (Ventaleon)
€ Severe Influenza
| (Global)
®Branded @ Generic | ¢

Potential for >9 assets to launch by 2022
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Financial highlights vectura

Revenue growth EBITDA! progression Adjusted? basic EPS growth

Driven by 55% increase in royalties

+ 59% +212% + 150%

£58.0m £16.2m 4.0p
(FY 2013/14 £36.5m) (FY 2013/14 £5.2m) (FY 2013/14 1.6p)
Royalty income EBITDA! progression Adjusted? basic EPS growth
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FY 2012/13  FY2013/14  FY 2014/15 FY 2012/13 FY 2013/14 FY 2014/15 FY 2012/13 FY 2013/14 FY 2014/15

EBITDA! growth driven by increasing royalty revenues from newly marketed products

1 Earnings before investment income, finance gains, tax, depreciation, amortisation, share-based compensation and adjusted for non-recurring expenditure
2 Adjusted basic EPS is calculated using EBITDA and the weighted average number of shares in the period
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VR475 EU (FAVOLIR®) Wvectura

Update on current clinical trial

% Target broader patient population to increase market opportunity
 Shift from GINA Step 5 OCS-dependent patients to GINA Step 4 and 5 patients

% Offers potential for an effective, inhaled treatment option
* Reduce exacerbations in patients

— Despite being on high doses of ICS plus a second controller (i.e. LABA), an unmet need exists
% Phase lll clinical trial has been initiated

% Filing anticipated in mid-2018

<]
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VR647 (SCIPE) Y vectura

Update on current development strategy

% Budesonide is the only nebulised ICS approved in the US
e Paediatric label only; age range 12 months to 8 years

* Indicated as a maintenance treatment of asthma

% Objective is to retain current label/indication for budesonide
* Potential for reduced dosing time claim

e FDA agreed 505(b)(2) pathway for development programme

% Anticipate IND filing mid 2016

% Phase lll study to start mid 2017 with filing anticipated in H2 2019
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Financial outlook
FY 2015/16

Revenue

R&D expenditure

G&A expenses

UK tax benefits

B vecturs

Continued growth in royalty revenues

Significant development and regulatory milestones expected
in H2 15/16

Increase in clinical trial activities led by VR475 EU

Full year guidance at higher end of £40m-£52m range

G&A expenses expected to remain in line with FY 14/15

Patent box: 10%
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Upcoming events Wvectura

% Progress of Seebri® Breezhaler® — reported quarterly by Novartis
* Novartis expects US FDA action on NVA237 by Q4 2015

% Progress of Ultibro® Breezhaler® — reported quarterly by Novartis
* Novartis expects US FDA action on QVA149 by Q4 2015
% AirFluSal® Forspiro®

e Launched in 12 European countries (also S. Korea and Mexico); approved in
approximately 30 countries

e Global roll-out continues
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Strong foundations for progress vectura

Potential for significant
organic revenue growth

Cutting-edge
formulation
and device technology

Strong pipeline
targeting a total market
size greater than US$25
billion

Potential to grow and
maximise value

>20% CAGR to 2022 — potential milestone income >US$200m
Marketed portfolio of partnered products performing well

Innovation and market validation drives our success
Licensing deals have potential to accelerate value creation

Potential for >9 assets to launch through to 2022
Pre-commercialisation milestone potential >USS140m

Quality of earnings improving
Clear strategy in place to achieve corporate goals

Our strategy aims to create significant value for all stakeholders through the development and
commercialisation of innovative products in airways diseases
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